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The Archer Clearance House
Conversation Between an Archer Purchas-

ing Agent and a Lumber Dealer

Which has the Merit Not only of Being an Actual Occnrrence,

But also Raises the Innumerable Queries Which Occur to

Everyone When First Looking into the Subject

and Supplies Answers.

The following conversation

had between the business agent
of the Indianapolis Temple of

Archers and a lumber dealer in

Johnson county, is given in full

detail just as it passed between

them. It is but illustrative of a

thousand others of like import,
raising the very questions which

naturally come to the mind of

every man doing business under,

and who is wedded to the pres-

ent system of exchange on a

cash basis. It is lengthy and

exhaustive, but not tiresome or

exhausting on the reader. It is

submitted to tell its own story,

and criticisms should be with-

held until the reader has taken

in the entire scope of the sub-

ject iu hand.

D—Will the merchant take
them for goods?

A— Here is an agreement
signed by the merchant stating
that he will.

D—What can he do with them?

A—Again, you are beginning
to worry about some other man’s

business. He says he will take
them and that ought to be satis-

factory to you.
D—But I can’t take the whole

bill out in dry goods. I need
some groceries.

A—The grocer has ontered
into a written agreement to take
them. -*

D—But it will be too much
trouble to go round and get the
written consent of everybody to
take these orders.

A—But that work is already
done and cannot be urged as an

objection.
D— But how will- this thing

wind up?Agent—l am required to ne-

gotiate for a car of lumber, and

as the organization I represent
has only skill and labor, and the

products of labor, I wish to know

if you cannot arrange to ex-

change lumber for things you
need for domestic use.

Dealer—My lumber costs me

the cash, and hence I cannot ex-

change it for anything except
gold or silver, or money based

on them.
A

A—Are you obliged to sell all

your lumber for money with
which to pay for it? Is there no

profit in your business?

D—Of course the lumber does
not cost me all I get for it. If

so, I would be obliged to quit
the business. You know I must

live off of the profit Imake.

A—Of what does your living
consist?

D— I must purchase food,

clothing, shelter and tools to

work with.

A—Then why not buy those

things with lumber at once?

D—Whom would I find that
would take lumber for the things
I need? The butcher could not

take it for meat; the grocer could

not take it for sugar and coffee;
the dry goods merchant could

not take it for cloth and calico.
What could these men do with
lumber?

A—The organization has use

for the lumber if you can find
use for the things you speak of.
We have all these things for
sale, and will sell them to you
for lumber.

D—But what will the organi-
zation do with the lumber?

A—Do you always ask that

question of every man you sell a

car of lumber to?

D—No, of course not. All I
want is my pay for it.

A—Why then, ask me such a

question?
D—l beg your pardon, but

what am I to do with all these

groceries, clothing and things
you propose to give me in ex-

change for this lumber?

A—That question you must,

answer for yourself. Ipresume
you have use for them or you
would not consent to buy them.

D—But how are you to pay for

them? These men cannot take
lumber from you, any more than

they can from me.

A—ls they deliver the goods
to you upon the society’s
order, would it any mater-

ial difference to' you how they
got their pay for them ?

D—This whole thing puzzles
me and I can’t understand how

you are going to manage it.

A—ln other words you don’t
understand my business. May
I ask ifyou understand the shoe-
maker’s business, or the butcher

business,’ or the tailor trade?
This is my method. I give you
these checks, which serve as

orders on the business men of

your town.

A—-Each transaction is com-

plete in itself. If I take your
lumber and you get the goods,
that winds that business up, and

if it is not satisfactory you need

not try it again.
D—But suppose I get two or

three hundred dollars of this
stuff and the thing bursts up?

A—You would be very foolish
to accumulate two or three hun-
dred dollars of it, and would

have to understand .it a great
deal better than you do now be-
fore you would take the risk.

D—But suppose I wanted to

go to Europe. What would Ido
with it?

A—What would you do with

your sugar and coffee, if you
were going to Europe?

D—l would not be likely to

have enough sugar and coffee on

hand to make any difference. I
would look out for that.

A—Just what you will have to
do in this case.

D—But who is going to insure
me that after a large amount of
this is got out the thiag will not

burst up and leave somebody
with the bag to hold.

A—All you have to do is to be

sure you are not one that is thus

caught.
D—What assurance can Ihave

that Iwill not be left with them
on my hands the first deal?

A—The written contract of
the men that they each will take
them from you at their face for
their goods.

D—Suppose they charge me

more for goods than when buy-
ing for cash?

A—ls anyone attempts this

you can go to some one else to

buy. We are not limited to one

store, as the working man who
deals by the week on a pass
book is,

D—Can I use these orders to

pay- my employes with?
A —ls your employes give their

consent you can< but I advise a

better way. Suppose you make
your pay day every two weeks,
and use these checks to keep the
time of your hands from one pay
day to another.

D—What advantage will that
be to me?

A—They need goods from day
to day, and as they are now ob-

liged to go in debt on their own

individual credit for their things,
they are confined to one place to

trade at. This subjects them to

extortions from the merchant,
besides the other inconveniences
of limited credit. These orders
are good in ten or a do2en places,
and thus their field of selection
is greatly enlarged and they are

not confined to one place to

trade, which is an advantage
they will soon realize and profit
by by spending them for what

they want. When pay day comes

around they will have but few

time checks to be cashed, and
thus they will assist in working
out the problem without really
knowing it.

D—What advantage will that
be to me?

A—lt will enable you to pay
for labor in producing lumber,
in trade.

D— But lumber is as good as

gold. Why not sell my lumber
for money and pay myHiands the
cash. I find no difficulty in sell-
ing all the lumber I can get for
cash.

A—ls you can sell for cash all
the lumber you can get, and get
for cash all the lumber you can

sell, w'nab hinders you from do-

ing all the business you desire?

D—l lack the money to buy
with.

A—Why don’t you sell lumber
and get more money?

D—The lumber business is a

little dull now. Money is scarce

these hard times.
A—What makes hard times?
D—Over production. I have

more lumber on hand now than
I can find a market for. 'f’he
same is true of other industries,
hence men are not working as

many hands as common. This
leaves a great many men unem-

ployed who are forced to econ-

omize, or go in debt.
A—Let me fully understand

you. You say first, “Lumber is

as good as gold” and that you
can sell all your lumber for cash.

Second, you need more money to

buy lumber with. Third, you
have more lumber on hand than

you can sell, these hard times.

Suppose you sell me a car of

lumber for domestic supplies.
D—l must have money to pay

my debts with.

A—Why not use the money
you have to spend for domestic

supplies, for paying your debts,
and buy your supplies with lum-
ber.

D— I don’t do business that

way. Ipay cash for my lumber
and I sell for cash. That’s the

business method. Besides, Ihave
a partner who would not consent

to that kind of a business.

A—l did not know you had a

partner. I never see him around
the lumber yard.

D—No, he leaves all the buy-
ing, inspecting, measuring and

selling to me. I make out the
bills and he pays them. He
furnishes ail the money and
gives me half we make. I look

upon this as a remarkably good
thing for me, for last year we

cleared ten thousand dollars.
A—You mean to say, you buy

all the lumber .measure and stack

it, inspect and sell it; do all the
work, furnish all the skill, and

give him half you make for the
use of his money. Is not that
the proper way to state it?

D—Yes;"but you see Icould do

nothing without his money, and
Ihad better give him half I make
than do nothing.

A—Would you be willing to

give him half you make, and do
all the work as you do now if

you could carry on the business
without his money?

D—Of course not! that would
be silly.

A—But you say your partner
would not consent,to your doing
business on the plan proposed,
why need you ask his consent?

D—Because he has a half in-
terest in tbfe business, and I am

not free to act independently.
A—Why do you infer that your

partner would not consent, does
he not need food, clpthing. shel-

ler, and implements as well as

you?
D—Of course! but I am sure he

never would consent to that
method of doing business for a

single day.
A—For one single day? Let

me see, you say you cleared $5,-
000 for him last year? That is,

your labor and skill earned for
him each day lqst year sl6. A
valuable servaht you have prov-

en, indeed. Every day out of his
service means $16.00 out of his
pocket. The average slave in

ante bellum times never earned
his master more than $1 per day,
and yet the slave would have
been very foolish to ask the ad-
vice of his master as to what
road he should take to get to

Canada, where he would be free.
Your services are 16 times as

valuable as the servant of the
southern planter was to him,
hence your “partner” whom you
are not free to act independent
of, would lose as much by your
freedom and independence of
him. as the planter would lose if
16 of his best slaves would run

off to Canada.

Farmer’s Exchange Organized.

The Product* •/ the Farm to be

Handled by an Agent.

Kokoma, Ind., March 13.—The
Howard county farmers formed

an organization today that is

already attracting attention. It
is known as the “Farmers’ Ex-

change,” and is in the nature of

a trust or combine. The organ-

ization contemplates an entirely
new method of disposing of the

products of the farm. The con-

stitution provides for the ap-

pointment of a county agent,
whosq duty it shall be to buy
and sell for all the members of

the combine. The agent will

have two large entry books, one

of which will contain a list of

the articles placed in his hands

for sale; the other a record of

the commodities the members

desire to purchase. Wherever

possible an exchange of pro-
ducts will be made, thus avoid-

ing the unnecessary and expens-
ive method of buying and selling
and shipping out aud in. The

agent is allowed a fee of 10 cents

lor each entry and an additional

small commission, at the option
of the seller. He is required to

inform himself on freight rates

to all points, receive daily quo-
tations from all available mar-

kets; in short, thoroughly equip
himself for an economical and
business- like handling of the

goods placed in his keeping. He
will open an office in this city,
and a heavy bond is required for

faithful performance of duty.
The most preeminent farmers in

the county are at the head of the

movement, and farmers alone

are eligible to membership.

Where Theory and Practice

Join.

Editor Pilot:—l received a

copy of. you paper, The Peo-

ple’s Pilot.

The editorial, “Factional Pop-
ulism.” is all right. I hasten to

endorse it. It is too early to

commence fighting over policies.
I firmly believe that a majority
of us will do (when the time

comes to act) just what is best

for us to do. We will be guided
by national conditions at the

time. Our middle- of-the - road

friends are mistaken. They
have lost the road and taken to a

byway. The middle-of-the-road

is now, and has always been, at

that point where principle and

policy meet, or where theory
and practice join. The great

body of democracy is now ready
to help us put our money theories

into practice and there are a

million Populists anxious to

have them do so. We are in the

middle of the road.

Yours truly,
Andrew Shearer.

Frankfort, Kan., Mar. 14th.

Plato, The Philosopher.

Iff# Doctrine* the Text for a New

Political Organization.

Special to Indianapolis News.

Logansport, lad., March 16.

The Plato’s Archers is the name

of a new lodge organized in

Logansport, as well as other

Indiana cities, which seems des-

tined to play an important part

in political affairs before another

election for president. Though
the organization in Cass county

is more than a week old, it

has more than one hundred

members, and Julius Rosenhein*

er, State Chairman of the Pop-
ulists, states that the new so-

ciety is taking the popular

fancy wherever introduced. The

Archers meet weekly for a dis-

cussion of economic questions,
but their prime object is to work

for a revision or reform of the

monetary system. Mr. Rosen-

h6iner, when asked to outline

the purpose of the organization,

replied by quoting as follows,
from a circular issued by it:

“Plato, the immortal philoso-
pher of Greece. framed an

ideal Republic based upon
the fact that each individual
in society is endowed by na-
ture with some specific vir-

tue. which adapts him to the
production of some special form
of value, which fits him for some

vocation in life wherein he can

become the most useful to so-

ciety.
“The most perfect state of

civilized society must be that
state wherein every individual
can enjoy perfect liberty with-
out endangering ihe peace, pros-
perity, or perpetuity of the com-

monwealth. While the produc-
tion and distribution of wealth
is controlled by heartless money
kings and soulless syndicates,
we must show the utter imposs-
ibilityof any reform measures.”

The above is but a small part
of the Plato creed, and it appeals
strongly to a large class of peo-
ple. As a matter of course, free

coinage is one of the essential

parts of the reform. Mr. Rosen-

heiner says that the strongest
lodge is in Indianapolis, but the

organization is being pushed
industriously and is growing at

a rapid’rate. The influence is

being felt In many cities, and in

Kokomo and one or two other

cities club rooms are maintained
and kept open day and night.

Reform Editors Attention.

Editors of reform papers, and

members of the state and na-

tional association, are invited to

give this number of the Pilot
more than customary perusal.

Not for the purpose of calling
out a notice, but to get you in-

terested in a movement which

you may desire to keep up with,
as to its workings and methods.

An Official Organ.

It has been definitely settled

by officers in charge of the Arch-

ery propaganda to launch an

official monthly publication, to

be devoted exclusively to educa-
tional and news features per-
taining to that Order. Calls for

detailed information are reach-

ing such a volume that they can

thus be.responded to by whole-
sale more complete and at less
cost than by circular and letters.

The subscription price, 25c per
annum, will place it in popular
reach, and Henry Vincent is ex-

pected to assume the editorial

charge. jPending a settlement of

permanent headquarters location

The Archer will be issued from

Rensselaer, where all correspon-
dence should be addressed To

insure prompt replies letters of

inquiry should enclose 2c stamp.
Address, The Archer,

Rensselaer, Ind.

De Motte.

Mrs. Fay Granger gave birtii

last week to a line 10 pound boy.
Some very dry persons broke

into Reese Dunn’s place of busi-

ness on the 7th and helped them-

selves to his stock. The guilty
party the next day seemed to

want a wider sidewalk than the

town affords. He was notified

to leave town at once and has

done so.

W. Posey and Joseph De Ar-

rnond have opened a meat mar-

ket in George Peck’s old stand.

John Tow has removed to a

farm southwest of town.

Mrs. Jacob Hanni is laid up
with a frog felon on her haud.

Our Townsman, L. McGainess,
has the contract to build the

Keener township gravel road.

The last legislature takes

loyal cognizance of the fact that

we are always to have the poor
with us hence has made it ob-

ligatory on the township officers

to levy a special poor tax ac-

cording to expenditures of the

year previous.
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' The direct line to

1 Chicago, Indianapolis, Cin-

cinnati, LaFayette,

Louisville, West Baden

French Lick Springs

AND

All Points South.

Frank J. Reed. G. P. A.. Chicago.

i

Monoti Time Table No. 28, Corrected io Feb.

Ist 1897.

northbound. ! SOUTH BOUND.

No 4 4.30 amNl 5 Ift.x>a u.

No 40 7.31 a m No 33 1.63 p m

No 32 9-55 a m No 39 6.03 p »

NoA . ......-3.30 p m No 3 11.20 p m

No 30, 6.19 pm No 45, 2.40 p m

No 74 7.40 pm
No 46 9.30 am

no 74 carries passengers between Monon

an

N(X

<

30 makes no stops between Rensselaer

a

stops between Rensselaer

&

Train No
10

? has a through coach for Ind-

ianapolis and Cincinnati, via Roachdale; ar-

,wrs.f:Kv„“ii;ss.;
ns°p w£

dally. Tickets can be purchased at regular

rates via this new route.
W. H. Beam, Agent;

CHURCHES

FIRST BAPTIST. Preaching evety two

weeks, at 10;45 a. m. and 7 p. ni.; Sunday

school at 9:30; B. Y. P. U. 6 p. in. Sun -

day; prayer meeting 7 p.m., O. E Vollva

pastor.

***

CHRISTIAN. Corner Van Rensselaer and

G. E., 6:30; Prayer meeting, Thursday, / .30

LadieV
n

Aid
ySoclety’meets every Wednes-

day afternoon, by appointment.

***
on jtYTERIA N. Corner Cullen and

Angelica. Preaching; 10:45 and 7:30; Sunday

School 9:30; Junior Endeatorers, 2.30 p. m.,

Y P s' C. E., 6:30. Prayer meeting, Thurs-

day 7:30 Ladles Industrial Societv meets

every Wednesday afternoon. The Mission-

ary Society, monthly.

***

HETHOBIST E. Preaching at 10:45 and

7- Sunday school 9:30; 'Epworth League,

Sunday 6: Tuesday 7: Junior League

2:80 alternate Sundays. Prayer meeting

Thursday at 7. Dr. R. D. Utter, pastor.

LADIES AID SOCIETY every Wednesday

afternoon by appointment.
***

CHURCH OF GOB. Corner Harrison and

Elza. Preaching. lo:45 and

school. 9:3o; Prayer meeting, Thursday,

7:30 Rev. F. L. Austin, pastor.

Ladies Society meets every Wednesday

afternoon, by appointment.

***

CHRISTIAN—BARKLEY CHURCH OF

C HRIST. Preaching every alternate Lord s

Day. Morning, Sunday school 10.00 Preach-

ing ll:oo. Evening, i• 1- »¦ C. (.do,

Preaching,B:oo. Rev.R.S. Morgan, Pastor.

* * *

CATHOLIC CHURCH-St. Augustine’s.

Services 10 a. m. Sunday School 3 P m.

Rev. Father Dickman.

LODGES

HASO NIC.—PRAIRIE LODGE, No. 126. A.

FT and A. M., meets fl'st
ra^it^irdwM

M
nT

days ol e&cb roontb. O. G. Spitler W. M.»

W J. Inies.Secy.

EVENING STAR CHAPTER, No. 141, O. E.

5.7 meets first and Third Wednesday’s of

each month. Nellie Hopkins, w. M.

Maud E. Spitler. Sec’v.

***

CATHOLIC OROF.iI FORESTERS -

Willard Court, No. 418. neets every first

and, third Sunday of the •nonth at 2 p. m.
J. M. Healey, Secy., Frank Maloy, Chief

Ranger.
***

ODO FELLOWS. IROQUOIS LODGE,
No 149.1. O. O. F., meets every Thursday.

W. E. Overton, N. G., S. C. IrVin,Sec y.

RENSSELAER ENCAMPMENT, No. 201, I.

O. O. F., meets second and fourth_ Fridays

of each month. T. J. Sayler, C. P.; John

Vannattl. Scribe.

RENSSELAER REBECCA DEGREE LODGE

No. 346. meets first and third Fridays of

each month. Mrs. Mattie Bowman, N. G.;

Miss Alice Irwin, Sec’v.

***

I O. OF FORRESTERS. COURT J AS-

PER, No. 1703, Independent Order of I or-

resters, meets second and fourth Mondays
Geo. Goff, O. D. H. O. R.; J. W. Horton.

U. R.

THE WALLACE iMINE & FOUNDRY CO,
MANUFACTURERS OF

Structural Iron Work, Engines,

Boilers, Shafting, Pulleys,

Hangers and Brass and

Iron Shaftings of every

Description

ENGINE AND BOILER REPAIRING

A SPECIALTY.

Second and Mechanic sts

LAFAYETTE, - INDIANA.

Notice of Final Settlement of Estate.

In the matter of the estate ) In the Jasper
of > Circuit Court

Wesley A. Miller,Deceased 1 March term 1897

Notice is hereby given, that the under-

signe I. as Administrator of the estate of

Wesley A. Miller, deceased, has presented
and filed his account and vouchers in final
settlement of said estate, and that the same

will come up for the examination and action
of said Circuit Court, on the 25th day of

March, 1897, at which time all persons inter-

ested In said estate are required to appear in
sakl Court, and show cause, if any there be.

t why said account and vouchers should not

' he approved.
And the heirs of said estate, and all others

interested therein, are also hereby required,
at the time and place aforesaid, to appear
apd piake proof of their heirship or claim to

any part of said estate.

Abram F. Long. Administrator.'
Wm. H. Coover, Clerk.

(Continued on 3d page.)


